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Please find below our weekly update covering themes that we feel that are of interest to investors and
participants in the small and mid-cap TMT sector as well as commentary on recent newsflow. The cost of
Allenby Capital's research on corporate clients is paid for by the respective corporate client. Allenby Capital is
not paid for commentary on non-corporate clients.

For the purpose of MIFID Il, the content of the following email qualifies as “non-substantive material or services
consisting of short-term market commentary on the latest economic statistics or company results” and so can
be treated as ‘acceptable minor non-monetary benefits’ and not as ‘chargeable research’ per the European
Commission’s Delegated Directive of 7.4.2016.

Allenby Capital TMT Update - 16.09.24 - ENSI.L, BIRD.L, NWT.L, ENET.L, ELEG.L, FIN.L, LST.L

EnSilica Plc* (ENSI.L, 50p/£48.3m)
Update: First production order for Industrial ASIC received (12.09.24)

Note published

Allenby Capital comment: EnSilica plc announced it has won a Design & Supply contract with
Siemens AG. Financials were not disclosed but the Company notes that the Design component of the
contract (non-recurring engineering work) will commence in calendar year 2025, with the Supply
(initial production phase) expected to start in Q4 2027. We make no changes to our forecasts but
note that the new contract win: a) further underpins our FY 2025 and FY 2026 forecasts where we
are expecting top line growth of 21% and 28% respectively; b) strengthens our expectation that in
the future years EnSilica will have material recurring Supply revenues derived from a broad portfolio
of ASICs; and c) adds credibility to EnSilica within both the ASIC industry and investor community
given the endorsement by a blue chip partner such as Siemens AG.

*Allenby Capital acts as Nomad and Joint Broker to EnSilica plc.

Blackbird plc* (BIRD.L, 6.0p/£23.2m)
FY24 update: Progress on new sales strategy (10.09.24)

Note published

Allenby Capital comment: Blackbird’s interims delivered a positive update on the progress of
elevate.io. An early marketing campaign has indicated strong demand for the proposition, ahead of
the payment gateway expected in Q1 2025. Blackbird has reported a user number which has more
than doubled to c. 1,800 on the back of a five-day campaign. There is continued focus to develop
functionality and features, ahead of monetisation, in line with PLG strategies. Blackbird has an
excellent reputation in the Sports and News video editing market, with its platform used in most
major sporting events in 2024, including the global Summer Games. The core Blackbird business is
challenged by the structural and cyclical changes in the Media and Entertainment (M&E) industry,
which is reflected in the results. Management’s strategic focus over the past three years has been on
elevate.io, with a strong team including a new Board, to support the next phase of growth. Blackbird
raised £1.05m in February 2024 via a placing to assist with elevate.io’s growth. elevate.io is aligning
with the fast-growing Creator Economy capitalising on Blackbirds technological lead with an ‘early to
market’ offering that will significantly expand its addressable market.

*Allenby Capital acts as Nomad and Broker to Blackbird plc.
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Newmark Security plc* (NWT.L, 90p/£8.4m)
Finals: Positive progress at the top and bottom line (10.09.24)

FY24 (April) revenue +10% to £22.3m. Both divisions grew with People and Data
Management (HCM and Access Control) +6% to 16.5m and Physical Security (Safetell) +23%
to £5.8m, following the FY23 turnaround.

Gross profit margin +90bps to 38.5%, reflecting the change of mix, customer price rises and
lower component costs. EBITDA +50% to £2.2m with good operating cost control. A non-cash
tax charge of £0.3m, relating to the treatment of R&D tax claims (FY23: £0.4m credit),
resulted in a PAT of £0.1m (FY23: £0.3m) and EPS of 1.43p (-62%). Cash of £1.1m (FY23:
£0.6m), net debt of £2.0m (FY23: £3.3m).

People and Data Management: HCM revenue +7% to £13.5m, the ninth year of growth, and
Access Control was flat at £3.0m with 20% growth in the latest Janus C4 offset by declines in
the legacy product lines (Sateon Advance and Legacy Janus). HCM recurring revenue +28% to
represent an exit ARR (annualised recurring revenue) £2.9m, benefiting profit margins.
Increased share of wallet with clients by offering new product-service combinations at the
lower end. Launch of a new Direct-to-Enterprise offering with per-employee pricing and
recently partnered with Oracle on workforce management technology for the launch of GT
Time.

Safetell: Product revenue +30% to £3.7m and Services by 11% to £2.1m, with gross profit
+26% to £2.1m. In the former segment, there was significant growth in entrance control
(sales orders +74%) and protection screens (UK supermarket chain) and systems (new
money exchange client). In Services, 51% growth in UK auto-door service and maintenance
(UK universities, a major convenience retailer and a train station operator) more than offset
the anticipated decline in the banking market with the continued reduction in demand for
legacy rising screen services — long-expected loss of a large high street bank contract. Overall
new sales orders +5% and sales order pipeline +23% to £11.7m, with £5.5m added in FY24.

Outlook: Cautiously optimistic building on the partnerships signed in 2024 with revenue
growth anticipated in FY25 and management reports a strong start to the current year. In
Grosvenor, it is looking for further growth in subscriptions and recurring revenue via its
partner-focused marketing. At Safetell, Newmark continues to prioritise the development
and transition to long-term recurring revenue from auto-door servicing and has substantially
increased its sales order pipeline.

Allenby Capital comment: Good progress at the top and bottom line across both divisions with both
demonstrating revenue growth and improving gross margin following the actions taken in FY23.
Newmark continues to expand its product offering and drive hardware-enabled software and
services long-term recurring revenues. At Grosvenor, Newmark is also securing a larger share of
customer spend as well as growth via its partners, displacing lower price competitors that do not
offer services. At Safetell, Newmark has successfully pivoted to the auto-door services, and entrance
control and security screen products. FY25 has started well.

*Allenby Capital acts as Nomad and Broker to Newmark Security plc.

Ethernity Networks Ltd* (ENET.L, 0.3p/£1.6m)
Update: £0.5m placing (09.09.24) and US government approval (10.09.24)



e Ethernity raised £0.54m through a placing of 180.2m shares at 0.3p (38% discount to prior
close). Additionally, the company’s co-founder and CEO, David Levi, subscribed 9m shares,
raising a further £27k. Each placing includes a warrant, which can be exercised at 0.75p (56%
premium to prior close) for a period of 18m from the date of the grant. Proceeds from the
placing will be used to fund growth opportunities. The placing shares are expected to be
admitted for trading on/ around 18 September.

e Separately, the company secured approval from the US government for a $1.1m contract
with a Tier 1 US aerospace vendor. As part of the contract, Ethernity is delivering is
proprietary software to enable specific networking functionalities on the customer's
platform. The approval triggers an immediate payment of 40% of the contract value (c.
$0.4m) based on milestones met by Ethernity and the contract will now move into the
implementation phase.

Allenby Capital comment: The £0.54m placing and c. $0.4m contract revenue, post US government
approval, provide a major boost to Ethernity’s balance sheet, enabling the company to leverage
opportunities with Tier 1 OEMs.

*Allenby Capital acts as Nomad and Joint Broker to World Chess plc

Electric Guitar plc* (ELEG.L, 0.63p/£1.5m)
Update: New contract (09.09.24) and Singapore launch (12.09.24)

e Operating subsidiary 3radical secured a new contract with Jewson, the builders’ merchant
with 450 stores. 3radical’s Voco audience engagement platform, will be incorporated into a
new Jewson’s microsite focused on sustainable building practices. Using Voco, Jewson can
engage with customers online, offering them promotions that can be redeemed across its UK
store network. The online engagement should help Jewson better understand its customers,
thereby enabling them to serve them better.

e Separately, Electric Guitar will host a launch event in Singapore on 25 September. The event,
co-hosted with Digital Academy, will formally launch the collaboration between the two
companies, first announced in June. The Singapore event will be attended by senior
executive of existing and prospective clients of both businesses. Electric Guitar plans to
showcase the Voco platform at the launch.

e Digital Alchemy is a Sydney, Australia based marketing automation consultancy with a
presence across Asia-Pacific and North America, and technological partnerships with
Salesforce, Adobe, SAS, and HCL.

Allenby Capital comment: The new contract with Jewson underpins the value Voco provides major
traditional retailers, helping them better understand and serve their customer base. The Singapore
launch will boost Voco’s profile and sales in the Asia Pacific region, where the company has an
established presence.

*Allenby Capital acts as Nomad and Joint Broker to Electric Guitar plc.

Finseta plc (FIN.L, 40p/£23m)
Interim results: H1 results sets stage for another solid year of growth (10.09.24)

e Revenue increased 40% to £5.1m (H1 FY23: £3.6m), driven by growth in active customers
and average transaction value. Active customers increased 9% to 952 (H1 FY23: 874) and



active transaction value grew 29% versus H1 FY23. Excluding discontinued white label
partners, Group revenue increased 54%. Gross profitability trended higher at 65.7% (H1
FY23: 61.0%), due to direct clients accounting for 100% of revenue (H1 FY23: 91%).

e Operating expenses increased 27% to £2.8m but were offset by revenue and margin growth
resulting in adj. EBITDA growing to £0.8m (H1 FY23: £0.2m). This translated to a PBT of
£0.6m (H1 FY23: £0.02m). Cash generated from operations increased to £0.8m (H1 FY23:
£0.1m), boosting net cash to £0.6m (31 December 2023: £0.2m).

e The company expanded the number of currencies it can pay out to 140 from 58 at the same
stage last year. Finesta is on track to launch its Mastercard corporate card program later in
2024. The strong trading momentum in H1 2024 has continued into the second half, and the
company stated that it remains on track to report significant growth for full year 2024, in line
with the Board's expectations.

Allenby Capital comment: H1 FY23 saw Finseta continue to grow with revenue, gross margins, and
adj. EBITDA robustly higher. The company is well placed to deliver another year of significant growth,
a bigger sales team, larger active customer base and stronger balance sheet.

Light Science Technologies plc (LST.L, 3p/£10m)
Update: Order wins across divisions (12.09.24)

e LST's Passive Fire Protection (PFP) division won two new contracts, with construction
companies in London and Liverpool, for an aggregate value of c. £145,000. Both contracts
are to be completed and revenue to be recognised in the current financial year. Additionally,
the PFP division is currently working on projects in Nottingham, Manchester and Liverpool,
and has a current pipeline worth over £7m.

e The Contract Electronics Manufacturing (CEM) division received an additional order from its
customer in the sports entertainment segment, worth £134,250. This was the customer's
fourth order since its first, seven months ago, with an aggregate order value of £0.54m. The
order is expected to be delivered in October and November 2024, with revenue recognised
during the current financial year.

e LST expects the CEM division to generate £9m to £9.5m in revenue in FY24 (FY23: £9.1m).

Allenby Capital comment: The contract wins across the PFP and CEM divisions, with revenue to be
recognised during the current financial year, puts LST in a strong position to deliver another year of
revenue growth.

Allenby Capital "paid for" research services

The changes initiated by MiFID Il has had far reaching implications on both the quantity and continued
availability of research on smaller cap companies, including those within the TMT sector. We would
therefore remind interested companies that Allenby Capital can offer a "paid for" research service for those
corporates that wish to retain an alternative and authoritative source of research that can be accessed
freely by the entire investment community. If you would like further information on this service please
contact d.johnson@allenbycapital.com.
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DISCLAIMER

Allenby Capital Limited (“Allenby”) is incorporated in England no. 6706681; is authorised and regulated by the
Financial Conduct Authority (“FCA”) (FRN: 489795) and is a member of the London Stock Exchange. This
communication is for information only it should not be regarded as an offer or solicitation to buy the securities
or other instruments mentioned in it. It is a marketing communication and non-independent research and has
not been prepared in accordance with the legal requirements designed to promote the independence of
investment research, and is not subject to any prohibition on dealing ahead of the dissemination of investment
research. The cost of Allenby research product on independent companies is paid for by research clients. The
content of this promotion has not been approved by an authorised person within the meaning of the Financial
Services and Markets Act 2000. Reliance on this promotion for the purpose of engaging in any investment
activity may expose an individual to a significant risk of losing all of the property or other assets invested.

This communication is for the use of intended recipients only and only for distribution to investment
professionals as that term is defined in article 19(5) of The Financial Services and Markets Act 2000 (Financial
Promotion) Order 2005. Its contents are not directed at, may not be suitable for and should not be relied upon
by anyone who is not an investment professional including retail clients. Any such persons should seek
professional advice before investing. For the purposes of this communication Allenby is not acting for you, will
not treat you as a client, will not be responsible for providing you with the protections afforded to clients, and
is not advising you on the relevant transaction or stock. This communication or any part of it do not form the
basis of and should not be relied upon in connection with any contract.

Allenby uses reasonable efforts to obtain information from sources which it believes to be reliable. The
communication has been prepared without any substantive analysis undertaken into the companies concerned
or their securities, and it has not been independently verified. No representation or warranty, express or
implied is made, or responsibility of any kind accepted by Allenby its directors or employees as to the accuracy
or completeness of any information in this communication. Opinions expressed are our current opinions as of
the date appearing on this material only and are subject to change without notice. There is no regular update
series for research issued by Allenby.

No recommendation is being made to you; the securities referred to may not be suitable for you and this
communication should not be relied upon in substitution for the exercise of independent judgement. Neither
past performance or forecasts are a reliable indication of future performance and investors may realise losses
on any investment. Allenby shall not be liable for any direct or indirect damages including lost profits arising
from the information contained in this communication. Allenby is acting only for the subject of this research
and is not acting for you. Allenby will not treat you as a client, will not be responsible for providing you with
the protections afforded to clients, and is not advising you on the relevant transaction or stock.

Allenby and any company or persons connected with it, including its officers, directors and employees may
have a position or holding in any investment mentioned in this document or a related investment and may
from time to time dispose of any such security or instrument. Allenby may have been a manager in the
underwriting or placement of securities in this communication within the last 12 months, have received
compensation for investment services from such companies within the last 12 months, or expect to receive or
may intend to seek compensation for investment services from such companies within the next 3

months. Accordingly, recipients should not rely on this communication as being impartial and information may
be known to Allenby or persons connected with it which is not reflected in this communication. Allenby has a
policy in relation to management of conflicts of interest which is available upon request.

This communication is supplied to you solely for your information and may not be reproduced or redistributed
to any other person or published in whole or part for any purpose. It is not intended for distribution or use
outside the European Economic Area except in circumstances mentioned below in relation to the United
States. This communication is not directed to you if Allenby is prohibited or restricted by any legislation or



registration in any jurisdiction from making it available to you and persons into whose possession this
communication comes should inform themselves and observe any such restrictions.

Allenby may distribute research in reliance on Rule 15a-6(a)(2) of the Securities and Exchange Act 1934 to
persons that are major US institutional investors, however, transactions in any securities must be effected
through a US registered broker-dealer. Any failure to comply with this restriction may constitute a violation of
the relevant country’s laws for which Allenby does not accept liability.

By accepting this communication, you agree that you have read the above disclaimer and to be bound by the
foregoing limitations and restrictions.

David Johnson is the author of this research and is employed by Allenby Capital Limited as an Equity Analyst.
Unless otherwise stated, the share prices used in this publication are taken at the close of business for the day
prior to the date of publication. Information on research methodologies and disclosure in relation to interests
or conflicts of interests can be found at www.allenbycapital.com.

Allenby Capital
5 St Helen’s Place London EC3A 6AB
+44 (0)20 3328 5656
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