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The information contained in these slides and this presentation is being supplied to you by Light Science Technologies Holdin gs plc (the “Company”) solely for your information. For the purposes of this disclaimer references to the “Presentation”

shall mean and include the slides that follow, any video recording or oral briefing in connection with the slides, any questi on-and-answer session(s) that follow(s) the oral presentation, hard or soft copies of this document and any materials

distributed at, or in connection with the Presentation.

This Presentation may not be published, distributed, copied, reproduced, in whole or in part, or otherwise disseminated, dire ctly or indirectly, to the press or any other person. Failure to comply with this restriction may, inter alia, constitute a viol ation
of applicable securities laws.

The content of this Presentation has not been approved by an authorised person within the meaning of the Financial Services a nd Markets Act 2000 (“FSMA”). This Presentation does not constitute or form part of any offer or invitation to sell or issue,

or any solicitation of any offer to purchase or subscribe for, any securities of the Company nor shall it or any part of it n or the fact of its distribution form the basis of, or be relied on in connection with, any contract, commitment or investment de cision
in relation to any such matter nor does it constitute a recommendation regarding the securities of the Company. Investors and prospective investors in securities of the Company are required to make their own independent investigation and

appraisal of the business and financial condition of the Company and the nature of the securities.

This Presentation should not be considered as the giving of investment advice by the Company or any of its shareholders, dire ctors, officers, agents, employees or advisers. Each party to whom this Presentation is made available must make its own
independent assessment of the Company after making such investigations and taking such advice as may be deemed necessary. In particular, any estimates or projections or opinions contained herein necessarily involve significant elements of
subjective judgment, analysis and assumptions and each recipient should satisfy itself in relation to such matters.

This Presentation is for distribution in the United Kingdom only to persons who are (1) authorised or exempt persons within t he meaning of FSMA: or (2) persons who have professional experience in matters relating to investments falling within Article
19(5) and/or Article 49 of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005; or (3) "qualified in  vestors" within the meaning of Article 2(e) of the Prospectus Regulation (Regulation (EU) 2017/1129) as amended, as it forms

part of domestic law by virtue of the European Union (Withdrawal) Act 2018; or (4) persons who are otherwise permitted by law to receive it (collectively referred to as “relevant persons”). The Presentation and any accompanying materials are

directed only at relevant persons. Other persons should not act or rely on this Presentation or any of its contents.
The shares of the Company have not been, and will not be, registered under the United States Securities Act of 1933, as amend ed (the “US Securities Act”), or under the applicable securities law or with any securities regulatory authority of any state

or jurisdiction of the United States, and may not be offered or sold, resold, transferred or delivered, directly or indirectl y, in the United States or to, or for the account or benefit of, US Persons (as defined in Regulation S under the US Securities Act),
except pursuant to an exemption from, or a transaction not subject to, the registration requirements of the US Securities Act . Neither this Presentation nor any part or copy of it may be taken, transmitted or distributed, directly or indirectly, by any

means (including electronic transmission) in or into: (a) the United States, its territories or possessions or to any US Pers  on (“United States”); or (b) Canada, Australia, New Zealand, the Republic of South Africa or Japan, (“together with the United

States, being a “Restricted Territory”); or (c) distributed to any individual outside a Restricted Territory who is a citizen , hational or resident thereof, or to any corporation, partnership or other entity created or organised under the laws of those. Any

such transmission or distribution could result in a violation of relevant securities laws of such jurisdictions.
This Presentation may include certain forward -looking statements, beliefs or opinions relating to the Company and its subsidiari  es or proposed subsidiaries (the “Group”), including statements with respect to the Group’s business, financial condition

and results of operations. These statements also relate to the future prospects, developments and business strategies of the Company and its Group. These statements, which contain words such as “anticipate”, “believe”, “intend”, “estimate”,
“‘expect”, “forecast”, “could”, “may”, “plan”, “predict”, “project”, “will” or the negative of those variations and words of s imilar meaning are contained in all sections of the Presentation and reflect the Directors’ beliefs and expectations and involve risk
and uncertainty because they relate to events and depend on circumstances that will occur in the future. No representation is made that any of these statements or forecasts will come to pass or that any forecast results will be achieved. There are a
number of factors that could cause actual results and developments to differ materially from those expressed or implied by th ese statements and forecasts. Past performance cannot be relied on as a guide to future performance of the Company or
any member of the Group. Forward -looking statements speak only as at the date of this Presentation and the Company expressly dis claims any obligations or undertaking to release any update of, or revisions to, any forward -looking statements in
this Presentation. No statement in this Presentation is intended to be a profit forecast. As a result, you are cautioned not to place any undue reliance on such forward -looking statements.

This Presentation speaks as of the date hereof. The contents of this Presentation have not been verified and no reliance may be placed for any purposes whatsoever on the information contained in this document or on its completeness, accuracy or
fairness. Any reliance on this Presentation for the purpose of engaging in any investment activity may expose an individual t o a significant risk of losing all of the property or other assets invested. The Company, their advisers and each of their
respective members, directors, officers and employees are under no obligation to update or keep current the information conta ined in this Presentation, to correct any inaccuracies which may become apparent, or to publicly announce the result of
any revision to the statements made in this document except where they would be required to do so under applicable law, and a ny opinions expressed in the Presentation are subject to change without notice. None of the Company or any of its
subsidiary undertakings or affiliates or directors, officers or any other person (including any of the advisers to the Compan y) accepts any responsibility whatsoever, nor makes any representation or warranty, express or implied, as to the fairness,
accuracy or completeness of the information or opinions contained in this Presentation and no liability whatsoever for any lo ss howsoever arising from any use of this Presentation or its contents otherwise arising in connection therewith is accepted

by any such person in relation to such information. The Company accordingly disclaims all and any responsibility or liability (whether arising in tort, contract or otherwise) which it may otherwise have in respect of this Presentation or its contents. | f
the recipient is in any doubt about the contents of this Presentation and any accompanying materials or any action to be take n, the recipient should consult a person authorised for the purposes of FSMA or from another appropriately authorised
advisor if they taking advice in a territory outside the United Kingdom. By attending or viewing the Presentation you agree t o be bound by the foregoing limitations and warrant and undertake to the Company that: (i) you are a relevant person and

you will observe the foregoing provisions, limitations and conditions; and (ii) you have read, agree to and will comply with the terms of this disclaimer.
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An entrepreneur and dynamic individual Experienced FD for SME’s through to
g with solid commercial awareness formed multi-million pound companies, across a
5 from over 30 years' experience. broad range of industry sectors.
s
o} Headed the acquisition of a portfolio of Strong background in supporting rapid-
§ businesses across a diverse range of growth business and experienced in
% industries. company acquisitions and disposals.
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Light Science Technologies Holdings Plc

Industry experts providing technologies m 3 key

growth market sectors:

« AgTech (AGT)
* Contract Electronics Manufacturing (CEM)
* Passive Fire Protection (PFP).

Our focus 1s to provide technology solutions to

some oftoday’s key global issues.




WHATEVER THE PLANT,

WHATEVER THE ENVIRONMEN




Group Highlights Light Sciénce

Technologies Holdings

3 >£50m >£2 5m 65

_ Employees

Growing market Group quoted Current forward
sectors pipeline order book 120+
Customers

29.5% 30.3% c.£1.9m x3

Revenue growth FY24 Gross profit Cash and undrawn Share price uplift
for FY24 margin (up from funds availability at over last 24
23.4%) FY24 end months

www.lightsciencetechnologiesholdings.com
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Global Trends Driving the Group Sectors Light Sc@\ce

Technologies Holdings

Food

g Growing

UGG _
Weather Population

British

Governments | ;
anufacturing

Legislation

hnologiesholdings.com

Technology
Advances

ough Innovation




Combined Market Opportunity Light Scﬁce

Technologies Holdings

AgTech (AGT) Global Smart Agriculture market size

c.£115bn2
Estimated potential
combined market

opportunity for the Group

Passive Fire Protection (PFP) Potential market size

UK Contract Electronics Manufacturing (CEM) and Design
services market size

Combined Market Opportunity

A Aggregation of the following 3 market sizes:

* Report:Smart Agriculture Market Size & Share, Growth Report 2033 (gminsights.com): USD $60.1billion by 2033 converted at GBP £1=USD $1.35.
** Estimators price cladding replacement at 10 times government budget (theconstructionindex.co.uk).

** Report - Horizon Grand View Research 2030 (https?/ / www.grandviewresearch.com/ horizon/ outlook/ electronic-contract-manufacturing-and-design-services-market/ uk):

www.lightsciencetechnologiesholdings.com

USD $28.2 billion by 2030 converted at GBP £1- USD $1.35.

Creating Growth Through Innovation P
g g O Report:Allied Market Research LED Grow Lights Market Analysis 2030; (https? / www.alliedmarketresearch.com/ led-grow-lights-market-A12416): USD $12.3 billion by 2030 converted at GBP £1=USD $135.

OO Report:Agricultural Sensors Market 2032: (https/ / www.credenceresearch.com/ report/ agriculture-sensors-market): USD $4.8 billion by 2032 converted at GBP £1=USD $135.



Presenter Notes
Presentation Notes
put see notes at the end
less words

https://www.alliedmarketresearch.com/led-grow-lights-market-A12416
https://www.alliedmarketresearch.com/led-grow-lights-market-A12416
https://www.alliedmarketresearch.com/led-grow-lights-market-A12416
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https://www.alliedmarketresearch.com/led-grow-lights-market-A12416
https://www.alliedmarketresearch.com/led-grow-lights-market-A12416

_Technplogies

Global market size £44.5bn*(2033)

Climate change and extreme weather is having a huge impact on

farming globally, resulting in crops being destroyed and impacting food

supply chains. It is becoming harder to grow using traditional methods.
Food security is key for an ever growing population and the world must
look at the effects of farming on the climate and identify economic and

environmentally conscious ways of farming.

*Report: Smart Agriculture Market Size & Share, Growth Report 2033 (gminsights.com): USD $60.1 billion by 2033 converted at GBP £1=USD $1.35.




AgTech Division | Overview

Current quoted sales pipeline:  ¢.£40 million

» Over 35 years’ experience in this sector

Providing a turnkey solution in smart technology

nurturGROW tuneable lighting range

Environmental control systems with dedicated software

sensorGROW and its software

Installation

Patented products

Global focus: Americas, Middle East, South Africa, Australia

Distribution Partnerships in South Africa (Agrilogiq) and UK / Ireland (Agrolux)

Future recurring revenue from software and maintenance packages

www.lightsciencetechnologiesholdings.com
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Enclosed Agriculture
Air Zone
Monitoring -
* Light
Temperature
Carbon Dioxide (C02 )
Humidity
Pressure

Root Zone -
(suitable for Enclosed and Open Agriculture)

Monitoring -
* soil temperature
» Soil moisture
 Soil electroconductivity

Open Agriculture

* In trials measuring Nitrous Oxide (N20)
Future developments measuring -

* Methane (CHa)

 Ammonia (NH3)

Benefits
« Wireless - long life battery powered
« Connected by LoRaWan



Presenter Notes
Presentation Notes
This page is to summarise capturing data is the first step, but we then need to have a suitable means of access to the grower


AgTech| Developments sensorGRO %

* Developed a unique in -situ platform capable of measuring N-O.
« Currently in Outdoor trials at Dyson Farming, as part ofa UKRIsensordevelopment grant

worth ¢.£210k, accurately reporting the greenhouse gas Nitrous Oxide (N2O) emissions.

 Helps farmers make mformed decisions on when and how much fertiliser should be applied to
crops, giving insight into the effects of other environmental conditions, such as rainfall on the

soil and the nutrients applied.

« Benefits to farmers - Help reduce waste, cost, and the impact on the environment and
increase the bottom line. By providing data for reporting, farmers can evidence their mputs

towards carbon neutrality.
* Further developments - to measure Methane (CH4) and Ammonia (NHs) from soil emissions to
provide a holistic overview of greenhouse gas emissions, allowing growers to identify and

adapt to more efficient and sustainable farming practices.

* sensorGROW will eventually become an environment sensor.

www.lightsciencetechnologiesholdings.com
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AgTech | What does this mean for the sensorGROW market?

A potential market opportunity worth £3.6bn by 2032*

* The division has the first battery powered multifunction product which can be used in various
markets. This is supporting the Government’s net zero target.

« Our division with its technologies is an attractive growth area because we are providing key
data to growers that is crucial to optimising crop growth and minimising waste.

» Software and maintenance plans will provide a recurring revenue stream potentially in the
multi -millions in the medium term.

 The AgTech division is investing in the future, opening up sensor technology to outdoor
farming (broadacre), providing crucial environmental data to support the Government’s Net
Zero goal.

« A number of large household food brands and nutrient manufacturers are interested in how

our technology can support them in providing and reporting accurate data

*Report: Agricultural Sensors Market 2032: (https/ / www.credenceresearch.com/ report/ agriculture-sensors-market). USD $4.8 billion by 2032 converted at GBP £1=USD $1.35

Creating Growth Through Innovation
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UKpotential market size
Technology has%égﬁg/*éa\()agnoc)ed over the years. We now have smart
watches on our wrists and cars that drive themselves. All of these
innovations require inbuilt electronic circuitry, enabling them to operate.
This is creating a constant demand for work within the electronics i

industry and will continue to do so as these advances expand in the

future.

(‘», K CIRCUITS

i BKOCRICE FAMLESD WAEE

*Report - Horizon Grand View Research 2030 (https/ / www.grandviewresearch.com/ horizon/ outlook/ electronic-contract-manufacturing-

and-design-services-market/ uk): USD $28.2 billion by 2030 converted at GBP £1 - USD $1.35
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Contract Electronics Manufacturing

Overview | Clients | Sectors

Creating Growth Through Innovation
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« Agtech

« Audio

« Automotive

« Gas Safety Systems

« HVAC & Building Control
* Lighting

* Marine

» Medical

» Pest Control

« Sensors

» Sports entertainment



www.lightsciencetechnologiesholdings.com

Contract Electronics Manufacturing Division | Strategy

Increasing visibility through client partnerships

Providing more turnkey solutions to meet client’'s needs and increase product value

Target new markets: medical, MOD, IT and traffic communication
o Potentialnew growth market worth £755m*by 2030 in UK Intelligent Traffic Management
Systems

e New accreditations:ISO 13485 and ISO45001

Further increase automation and drive ongoing efficiencies

This strategy facilitates:
o Increased margins

o Lowerconcentration levels de risking customer base

Report: Horizon Grand view Research 2030 (https://www.grandviewresearch.com/horizon/outlook/intelligent-traffic-management-system-market/uk):USD $1,019.4 million by 2030. A compound
annual growth rate of 12.3% from 2025 to 2030. converted at GBP1 - USD $1.35
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Plimsoll Summary Analysis report in Jan 2025:
« 9th position of the top 24 best CEM trading partners in the UK

 Proud to have achieved a top 50 position for UK CEM market share



Up to E50bn* potential market

.0pp0rtuni.ty - .
Recent catastrophic fire events in the UK have highlighted safety issues

in tall buildings. This resulted in the UK government legislating under the
Fire Safety Act 2022 and the Building Safety Act 2021 to force tall building
owners to carry out remediation work to ensure the safety of building

occupants.

*Estimators price cladding replacement at 10 times government budget (theconstructionindex.co.uk



Presenter Notes
Presentation Notes
- I Joined IFB June 2024 after seeing huge potential​ and significant growth opportunity

- Over 20 years experience, ranging from:​

Construction​
Operations​
Commercial​
Business development​

​
- I am thrilled to be part of IFB’s journey & continued success​

(Let's set the scene)

​​

​


Passive Fire Protection Division | What we do | Drivers Light Science

Technologies Holdings
 First approved independent installer of the patented  Injectaclad solution, a cost -effective

way to remediate fire protection in tall buildings

« Rather than removing the external facade, the system can be injected into a building’s cavity
saving time, cost, waste and lives

* Injectaclad is an acrylic-based graphite sealant that expands up to 20 times its size on
contact with heat, filling a building’s cavity void and creating a compartment to prevent the
spread of smoke and fire for up to 2 hours, in accordance with regulations

* There are estimated to be 11,000 tall buildings over 18 metres and 33,000 buildings between
11 and 18 metres in the UK that may require fire safety remediation. This is estimated to
require remediation work for up to 20 years

 Driven by the Fire Safety Act 2021 & the Building Safety Act 2022

« Government -led pledge for £6bn industry contribution to assist with national remediation

works. £1.1bn of this pledge has already been spent

« Cost-effective, less waste, more environmentally friendly option.
 |FC accredited
« Compliant with statutory regulations

« Enabling safe evacuation of a building

www.lightsciencetechnologiesholdings.com
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www.lightsciencetechnologiesholdings.com

Passive Fire Protection Division | Highlights | Clients| Future Focus

Highlights:
» c.£1.8m Revenue for FY 2024 with c.£1.5m in H2 2024
» Current quoted pipeline: ¢.£20m
« Cash generative and strong margins
« Estimated potential for up to 20 years of work

Future focus:

Using our sensor technology to create an early warning system

Aiming to become specified with building control, fire officers and architects across

e Uk W~ (QEARTHTECH

Targeting partnerships with blue -chip companies to remediate their portfolios of
brennan

VINLCI {,

CONSTRUCTION

properties, securing future work and providing increased visibility

Investing to rapidly scale the PFP division EEE

I&Tilbury Douglas Quaysqguare

FERGUSON

Q
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www.lightsciencetechnologiesholdings.com

Financial Overview | Group Revenue & Gross Profit

For Financial Years ending 30 November

Group Revenue

« Record Group Revenue of £12.0m for Fy24 (£9.3m FY23)

Year-on-year Group Revenue growth: 29.5%

Revenue growth is organic and acquisitive

Scaling PFP and AGT divisions are reshaping Group Revenue

Substantial PFP contract wins in FY24 of ¢.£2.7m with c.£1.0m Revenue
delivered in H1 2025

AGT order worth ¢.£0.12m delivered in H1 2025

Group Gross Profit & Margin %
« Record Group Gross Margin of 30.3% for Fy24 (23.4% FY23)
» Year-on-year Group Gross Profit increase: 67.7%
« Strong Gross Margin % contribution from PFP and AGT divisions driving up

Group Gross Margin % on scale-up

Creating growth through innovation

Light Sc@'lce

Technologies Holdings

12 YoY% 29.5

10 YoY% 13.8

YoY% 10.5 I
REVENUE £M FY21 FY2 FY23 FY24

2
otal Group Revenue (£,000) 7,390 8,167 9,295 12,037
CEM Division Revenue (£,000) 7,360 8,039 0085 | 9513

AGT Division Revenue (£,000)

Corporate Revenue Adj. (£,000) (12)

0

YoY%67.7

YoY%-12.2 Yo¥%30.5

GROSS PROFIT £M FY21

otal Group Gross Margin 22.2% 17.7% 23.4% 30.3%

CEM Division Gross Margin 222% 16.7% 22.7%

AGT Division Gross Margin 433% T7% 542%
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Financial Overview | Group EBITDA*& Net Profit/Loss Before Tax Light ch-.ce

Technologies Holdings

For Financial Years ending 30 November

Group EBITDA*

« Continued tight overhead control in all divisions and holding company

« Administrative expenses increased only 10.3% (FY23: 3.03m to FY24:

£3.34m), despite successful integration of 2 acquisitions and 29.5% EBITDA* £M

otal Group EBITDA* (£,000) (1,852) (2,292) (311) _

CEM Division EBITDA*(£,000)

revenue growth

- EBITDA* positive for the first time in FY24: £0.93m G0 Shision BEMDAGENUD ess s c) I
Corporate EBITDA*(£,000) (1,192)A 628) (386)
0.5
0.0 I
-0.5

Group Net Profit / (Loss) before Tax 0
a5

« H2 2024: generated Net Profit for the first time: £0.3m” -2.0 -

* Full Year FY24: Net Loss reduced by 97.3% to near breakeven: (£0.03m)

NET PROFIT/(LOSS) £M ° FY21 FY22 FY23 FY24
« Strong improvement in operational cash generation (FY23: 0.18m to HI Net Profit/ (Loss)be fore Tax (£000) (881)" (1278 809y (334)°

FY24: £1.53m) NP ol TaxGo00)  qacey ey oayr  som

Net Cash from Operating Activities (£,000) (1,986) (2,753) 1,634

A Unaudited
* EBITDA is not presented within the Company’s financial statements but has been calculated by Company management from disclo sures within those reports

C reatlng grOWth th rough |nnovat|0n A Reportable segments disclosure for the FY22 comparable was re  -stated in FY23% financial statements,due to changes in structure following acquisitions

during FY23. Disclosure for FY21remains unadjusted in the above table
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Financial Overview | Group Balance Sheet

Further investment to expand capacity and facilitate continued growth
* Development Assets: Further product development investment in AGT
division’s sensorGRO technology: £0.30m
* Non-current Assets:
> Further investment in CEM division’s Plant & Equipment: £0.10m
> PFP division now has 3 “Injecta” Pumps to support current and future

contracts

Group Cash and Banking facilities
 Increased Cash position at end FY24 to £1.2m with additional undrawn
funds availability from working capital facilities of ¢.£0.7m, total £1.9m
(H1 2024: Cash £1.1m, undrawn funds £0.5m, total £1.6m)
» Close Brothers are a key partner to the Group in supporting continued
growth opportunities, organically and acquisitively
* Net Cash / (Debt) decreased from £(1.4m) to £(0.7m)

Creating growth through innovation

-

Light Science

Technologies Holdings

£,000 30/11/21 30/11/22 30/11/23
Goodwill and Acquisition Intangible Assets 1,422
Development Assets 215 708 1,059
Non-current Assets 1,374 1,437 1,278
Current Assets (exc. Cash) 3,089 4,330 3,593
Cash 3,860 591 981
TOTAL Assets 8,538 7,066 8,333
Current Liabilities (3,617) (4,309) (4,124)
Non-current Liabilities (1,004) (822) (1,742)
TOTAL Liabilities (4,621) (5,131) (5,866)
Net Assets/(Liabilities) 3,917 1,935 2,467
£,000 30/ 11/21 30/ 11/ 22 30/ 11/ 23
Cash 3,860 591

Working capital Bank facilities (1,125) (1,791) (1,563)
Current Bank loans and leases 443) 439) (318)
Non-Current Bank loans and leases 940) (710) 484)
Net Cash/ (Debt) 1,352 (2,349) (1,385)
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CEO's 5 Year Vision for the Group Light Science

Technologies Holdings
» Take the Group from a c.£12 million to a £50 million revenue business
« Selling hardware and software products
» Generating ¢.20% recurring revenue through the AGT division
« Continue to build operational cash generation within the Group
« Expand organically as well as through acquisitions within the current divisions
« AGT and the PFP division’s revenues to level up with the CEM
* Increase gross margins as a result of reshaped divisional revenues
« Creating partnerships in all divisions
« Expanding globally through local partners and global players
« Using our current technology model to expand into digital monitoring of
greenhouse gasses

* Deliver Shareholder Value

www.lightsciencetechnologiesholdings.com
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